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It Better To Rent or Buy a Home?

You’ve probably asked yourself lately: Is it
even worth trying to buy a home right now?

With high home prices and mortgage rates, renting can
seem like the safer choice. Or maybe even your only
choice. That’s a very real feeling. You should only buy
a home when you're ready and able to do it, and if the
timing is right for you. But here’s the thing you need to
know about renting.

While it may feel like a safer bet today — and in some areas might even be less expensive each
month — it can really cost you more over time. A Bank of America survey found 70% of aspiring
homeowners worry about what long-term renting means for their future. And they’re not
wrong. While owning a home may seem way out of reach, if you make a plan now and steadily
work toward it, homeownership comes with serious long-term financial benefits.

Homeownership Builds Wealth Over Time

Buying a home isn’t just about having a place to live — it's a step toward building your future
wealth. Why? Home prices typically rise over time, which means the longer you wait, the more
expensive it is to buy. And even in some markets where home prices are softening today, the
overall long-term trend speaks for itself (see graph below):

Home Price Appreciation Since 1988

Average Sales Price of Houses Sold in the United States, Quarterly
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Top Reasons To
Own Your Home

Accomplishment Stability

Feeling proud of vour Locking in a large portion of your Home values usually rise, and
ac%izvementy monthly housing payment with a that makes owning a home a
fixed-rate mortgage good investment

Tax Benefits

Having the key to a place Growing your_net worth as your Gettl_ng a tax break, if your situation
) home value climbs and you pay applies. Talk to your accountant or
that’s truly your own ; . X
down your mortgage financial advisor to learn more.

What’s the top
reason you’d love

to own a home?
Source: NAR

=.

Putting down roots creates a
greater sense of belonging and
connection

Customizing your home
to your unique style



What You Really Need To
Know About Down Payments

X 4

The Median Down Payment for First-Time Buyers Is Less Than 20%

\ 4

20% 9%

Common Misconception First-Time Homebuyers
Source: NAR

And you don’t even have to put that much down. There are some
home loan options that require as little as 3.5% or even 0% down.

The average program
Plus, data shows 80% of first-time provides a benefit of
buyers qualify for help with their down roughly $17,000.
payment via down payment assistance
programs.

Unfortunately, only 13% actually
take advantage of that.

To learn more about your loan options or assistance p— 5
programs, connect with a trusted lender. —



The Biggest Bright Spot

for Buyers: INVENTORY

There’s no arguing the past few years
have been challenging for buyers. But u
there’s one big bright spot today that

makes finding a home in your budget a

bit easier: how much inventory has A
improved.

Significant Growth Across the Nation

Nationally, the number of homes for sale is growing — and that'’s true in all regions of the country.
That’s shown in this data from Realtor.com (see graph below). In each of the four regions,
inventory is up at least 15% compared to the same time last year. In the West, it's actually up
almost 33% year-over-year:

Inventory Has Improved in Every Region Compared to Last Year

Midwest Northeast West

Source: Realtor.com

More homes for sale helps the market become more balanced. For the past few years,
sellers have had the upper hand. Now, things are starting to shift. Nationally, it's not a full-on
buyer’s market yet, but it's heading toward a healthier place, especially for homebuyers.

o
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3 Tips for

First-Time

Homebuyers

Get Pre-Approved
Before Looking at
Homes

Set a Budget
and Stick To It

Don’t Skip the
Home Inspection

kw WEST MONMOUTH


https://www.njhomesbypeggy.com/

s ol de o e e

How Much Growth We’ve Seen Varies by Area

But, how long it’s going to take to achieve true balance is going to vary based on
where you live. You can see that play out in the graph below. Just like before, the blue still
shows that all regions have seen growth lately. The red and green are added context on how
that compares to a more normal market (like what we had back in 2017-2019).

* The markets that have red bars still have less inventory now than what’s normal, even
with the recent growth. This is where you’ll still want to start with your best offer.

+ The markets that have green bars are already back at or slightly above normal levels,
so you may find sellers are a bit more willing to negotiate in these places.

Where Housing Inventory Is Growing the Fastest
Compared to Pre-Pandemic Norms
Y-O-Y = Pre-Pandemic (2017-2019)

25.4% 32.5%

15.5% 439, 9.3%

-40.0%

-51.1%
Midwest Northeast West

Source: Realtor.com

Across the board, you have more options now than you would’ve just one year ago. And that’s a
really good thing. As Ralph McLaughlin, then the Senior Economist at Realtor.com, says:

“It could be a particularly good time to get out into the market . . . you're going to have more
choice. And that's not something that buyers have really had much over the past several years.”

More choices means it should be a bit easier to find a home you love. But how much inventory
has grown is going to vary by region, and even by neighborhood. And that’s why you need an
agent’s local expertise so you can adjust your strategy accordingly.

Bottom Line

Reach out if you want to see what'’s available in and around our area.

(00)
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And as home values rise, so does your equity when you're a homeowner. That’s the difference
between what your home is worth and what you owe. So, with every mortgage payment, that
equity grows. Over time, that becomes part of your net worth. That's why the Federal Reserve
shows the typical homeowner’s net worth is 40X greater than the typical renters. It's one of
the reasons why Forbes says:

“While renting might seem like [the] less stressful option . . . owning a home is still a cornerstone
of the American dream and a proven strategy for building long-term wealth.”

The Biggest Downside of Renting

So, short-term, why does renting feel like a simpler choice? Lower monthly payments, less
responsibility, no strings attached. But long-term? It can sting. For decades, while home prices
have been rising, rent has gone up too. And while rent has held rather steady more recently,
history shows the overall trend is up and to the right. That makes saving for a home more
complicated than ever (see graph below):

Increase in Rents Since 1988
Median Asking Rent, Vacant for Rent Units in U.S., Quarterly

Rent doesn’t build wealth. It doesn’t come back to you later. It pays your landlord’s mortgage
— not yours. So, whether you rent or own, you're paying a mortgage. The question is: whose
mortgage do you want to pay?

Bottom Line

Renting may feel more do-able today. But over time, it could cost you more — without
helping you build anything for your future. The first step toward getting out of the rental
trap is to set a plan. Let’s connect, so you're ready when the time is right for you.

©
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Your Journey to Homeownership
]

J_ Build Your Team
Kickstart the process by Check Your Score
finding trusted experts to Find out your credit
score and work to

guide you along the way.
improve it by
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Here are the key
milestones you’ll
encounter on your path
to homeownership.

C L2

3 Boost Your Savings
Talk to a professional
about down payment
options. Then set a
goal and budget
accordingly.

Go House Hunting
Explore neighborhoods,
home types, and
determine your
must-haves with

your agent.

Know Your Numbers
Discover what you can
afford based on mortgage
rates, income, and more.
Then get pre-approved by
a trusted advisor.

Make an Offer

Meet with your agent
to draft your offer
and negotiate with
the seller.

OoOofoL
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7 Get an Inspection

Make It Official

J_ and an Appraisal

Rely on the pros as they
determine the value and
condition of the home.

Renegotiate as needed.

~0O

On closing day, sign
the final documentation
and get the keys to
your home.

Move into Your

New Home

Send in the movers
because it's time to
make your dream a
reality on move-in day.
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Bidding Wars or Buyer’s Paradise? ¢yck
What to Expect in the FALL Market
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Why PRE-APPROVAL Gives You
a Competitive Edge

v High Inventory = Sellers respond first to pre-approved offers.
You need a pre-approval letter with your offer in today's market.

v Pre-Approval Gives You the Edge
It shows sellers you’re serious, your credit and finances
have already been verified.

v Work With a Trusted Lender
Make pre-approval a top
priority before you shop.

5 Chl‘iS Sanchez ABOUT ME

Senior Mortgage Advisor

NMLS 1320806

csanchez@bondstreetloans.com

Bond Street Mortgage, LLC APPLY NOW

NMLS 191351

C: (732) 682-0394 @ —

O: (732) 709-4524 — 1)
]

UUUUUUUUUUUU
ez CPPORTUNITY

Bond Street Mortgage, LLC. Licensed by the NJ Dept of Banking and Insurance. NMLS 191351 (nmlsconsumeraccess.org). All Advertisements for credit are subject to borrow approval.

Not all applicants will qualify, and no advertisement is a commitment or guarantee to lend. For additional licensing information visit: bondstreetmortgage.com/licensing.
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https://www.bondstreetloans.com/team/christopher-sanchez.html
https://www.bondstreetloans.com/team/christopher-sanchez.html

What Homebuyers Need To
Know About Credit Scores

CLICK
HERE
(«P\\R GOO 0
NG
<\
'
=
) :
- 4

Working with a trusted lender is the best
way to get more information on how your
credit score could factor into your home
loan.
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How Changing Mortgage Rates
Affect Your Monthly Payment

Experts say rates will come down slightly by the end of the

year— but some volatility is expected.

Average mortgage rates will decline modestly but remain
above 6 percent, with likely bouts of volatility.

Fannie Mae

So, you shouldn't try to time the market. Instead, it's better to focus on how even
a small change impacts your future mortgage payment.

Home Loan Fixed Mortgage Monthly Monthly Savings
Amount Interest Rate Mortgage P&l* Compared to 7.5%

$250,000

6.5% $1,580 $168

6.0% $1,499 $249
$450,000

6.5% CITTN 502

6.0% $2,698 $448

7.0% 2« (ETEEE
$650,000

6.5% $4,108 $437

6.0% $3,897 $648

*Principal and Interest Payment. Total monthly payment may vary based on loan specifications
such as property taxes, insurance, HOA dues, and other fees. Interest rates used here are for
marketing purposes only. Consult your licensed Mortgage Advisor for current rates.

—_
AN

Source: Mortgagecalculator.net
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Benefits of ‘

Mortgage Pre-Approval

2N It gives you clarity
LEF | When determining
ot your
Homebuying budget.

(of B [of
HERE
Your offer is more
You can be made Desirable and has a
Confident in your ability competitive edge in a
to secure a loan. bidding war.
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THINGS TO AVOID
AFTER APPLYING FOR A MORTGAGE

DON'’T apply for new credit or
close any credit accounts.

”»——

DON'’T deposit DON'’T co-sign
cash into your other loans for
bank accounts anyone.
before speaking
with your bank
or lender.

DON’T change bank accounts.

DON’T Make any LARGE
Purchases!
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Down Payment Grants

Want to buy a home but can’t seem to get ahead
enough to save for the down payment? What if you
could snap your fingers and make money appear,
specifically down payment money? Well, start

snapping and say hello to down payment grant
programs.

-
V\
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é
A
-
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Housing Market Forecasts
for the Rest of 2025

If you’ve been watching the market, you’ve likely noticed a few changes already this year.
But what’s next? From home prices to mortgage rates, here’s what the latest expert
forecasts suggest for the rest of 2025 — and what these shifts could mean for you.

Will Home Prices Fall?

Many buyers are hoping home prices will come down soon. And recent headlines about prices
dipping in some areas are making people believe it's just a matter of time before there’s a bigger
drop. But here are the facts.

While home price growth is slowing down, that doesn’t mean we’re headed for a crash. It
just means things are moderating and prices aren’t climbing nearly as fast as they were. As the
National Association of Home Builders (NAHB) explains:

“‘House price growth slowed . . . partly due to a decline in demand and an increase in supply.
Persistent high mortgage rates and increased inventory combined to ease upward pressure on
house prices. These factors signaled a cooling market, following rapid gains seen in
previous years.”

Home Prices Will Rise Nationally, Just Not as Fast
2025 Home Price Forecasts, Percent Change

3.4%

3.0% 589

2.5%
21%

1.0% 1.0%

0.9%  -1.0%

Average Cotality HPES Fannie Realtor.com Wells Zillow Redfin
of All 8 Mae Fargo
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But like with anything, it varies by area. Some markets are cooling more than others. Even in
markets where prices have come down slightly, the average dip is just -3.5%. That’s a far cry
from the nearly 20% decline the market experienced during the 2008 crash. Plus, those small
changes are easily absorbed when you consider how much home prices have climbed over the
past few years.

The takeaway? Prices aren’t crashing. They’re expected to keep climbing nationally — just
not as quickly these days.

And some may argue they’ll be closer to flat by the end of this year. But this is going to be
different by market, with some local ups and downs. So, lean on a pro to see the latest price
trends for your area.

Will Mortgage Rates Come Down?

Another common thought among today’s buyers is: I'm just going to wait for rates to come down.
But is that a smart strategy? According to Yahoo Finance:

"If you’re looking for a substantial interest rate drop in 2025, you'll likely be left waiting. The latest
news from the Federal Reserve and other key economic data point toward steady mortgage rates
on par with what we see today."

In other words, don’t try to time the market or wait for a drop that may not be coming. While
rates did come down a bit over the summer, most experts say rates will remain in the 6s, and
projections have them settling in the mid-6% range by the end of this year (see chart below):

Don’t Expect a Big Drop in Mortgage Rates
30-Year Fixed Mortgage Rate Projections

. Average
e
Q3 2025 6.70% 6.70% 6.65% 6.68%

Q4 2025 6.50% 6.60% 6.55% 6.55%
Q1 2026 6.40% 6.50% 6.50% 6.47%
Q2 2026 6.20% 6.50% 6.50% 6.40%
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I've worked with Peggy for over six years — we started before
the pandemic and continued all the way until now. During that
time, housing prices rose drastically, and | went through many
tough moments. Eventually, | gave up on buying a home in
New Jersey and shifted my focus to Pennsylvania. But
through it all, Peggy stood by me — constantly supporting and
encouraging me. Even after she introduced me to a local
Pennsylvania agent, she continued to cheer me on. And
finally, thanks to her unwavering support, my husband and |
were able to find our very first home.

In just a month, we’ll be moving into our new house — and |
really want Peggy to know how much this means to me.

KW has proven to be an incredibly organized and trustworthy
company. And the lender Peggy introduced us to, Chris, was
also fast, accurate, and extremely helpful with all the , ,
paperwork.

Shinyoung K.
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This market requires strategy, not guesswork. Prices are still rising nationally (just more slowly),
and rates are projected to stay pretty much where they are, so the bigger picture is one of
moderation, not a meltdown.

If you want to make a move, your best bet is to focus on your personal situation — not what the
headlines say — and work with a real estate pro who knows how to navigate the shifting
conditions in our local market. So, if you need to move, let’s talk about how to make it happen
and what you should watch for. Because while rates may not be as low as you want them to be,
you don’t want to put your needs on the back burner, hoping for a big drop the data shows isn’t
likely to happen.

Of course, things can change. That’s why working with an expert who is keeping an eye on all
the economic factors that can influence mortgage rates is going to be essential this year. That’s
because shifts in things like inflation, employment, and other key drivers could impact how
mortgage rates move going forward.

Bottom Line

Let’s talk about what’s happening in our area to build a plan that works for you.

21
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HOME INSPECTION Q&As?

« HOME INSPECTION

- RADON MEASUREMENT

« WOOD DESTROYING INSECT INSPECTION
« PROPERTY OIL TANK SWEEPS

- AIR QUALITY / MOLD TESTING (Hawk Eye
~

« AERIAL INSPECTIONS

*  PRE-LISTING INSPECTIONS o Home

Inspection

LLC
@

Trusted Professional
Home Inspection

917.650.4762 JAMES BESSER
HOME INSPECTION LIC. #24GI00138200 E"'"E
RADON MEASUREMENT LIC. #MET13393 .

PESTICIDE APPLICATOR LIC. #61304B

jpesshi@gmail.com | Manalapan, NJ 07726 E

HawkEyeHomelnspectionNJ.com =—



https://hawkeyehomeinspectionnj.com/
https://hawkeyehomeinspectionnj.com/contact/
https://hawkeyehomeinspectionnj.com/reviews/
https://hawkeyehomeinspectionnj.com/reviews/
https://hawkeyehomeinspectionnj.com/hawk-eye-home-blog/
https://hawkeyehomeinspectionnj.com/hawk-eye-home-blog/
https://hawkeyehomeinspectionnj.com/
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THE RENT TRAP

wex 1S It Better To RENT or
"* BUY a Home Today?
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The Top 2 Buyer -
Mistakes Right Now oo .

In today’s complex market, you’ll want to be sure
you have advice from a team of professionals. If
you don’t lean on the pros, you may make some
costly mistakes. Here are the top 2 other buyers
are making right now and how your agent and

lender can help you avoid each one.

1. Putting Off Pre-Approval

As part of the homebuying process, a
lender will look at your finances to figure
out what they’re willing to loan you for
your mortgage. This gives you a good
idea of what you can borrow so you can
really wrap your head around the
financial side of things before you start
looking at homes.

While house hunting can be a lot more
fun than talking about finances, you don’t
want to do this out of order.

Make sure you get your pre-approval first
before house hunting. As CNET
explains:

“If you wait to get preapproved until the
last minute, you might be scrambling to
contact a lender and miss the opportunity
to put a bid on a home.”

Bottom Line

2. Buying More House Than You
Can Afford

With today’s mortgage rates and home
prices, it's even more important to avoid
stretching your budget too far. This is
especially true because other housing
expenses like home insurance and taxes are
on the rise.

Be sure to factor these expenses into your
budget so you don’t overextend. Bankrate
offers this advice:

“Focus on what monthly payment you can
afford rather than fixating on the maximum
loan amount you qualify for. Just because
you can qualify for a $300,000 loan
doesn’t mean you can comfortably
handle the monthly payments that
come with it along with your other
financial obligations.”

The good news is you don’t have to deal with any of these headaches, if you have the
right partner by your side. Let’s connect so you have a pro who can help you avoid these

costly mistakes.

= 2
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What is My Home Worth?
SCAN or click to request your Home Value

Find out what your home is worth.

Enter your street address, city, state & zip
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9 Reasons You Need an Agent
When Buying a Home

Your agent is the person who will guide you through every step when buying a home and look
out for your best interests along the way. They smooth out a complex process and take away the
bulk of the stress of what'’s likely your largest purchase ever. And that’s exactly what you want
and deserve.

This is at least part of the reason why a survey from Bright MLS found an overwhelming majority
of people agree an agent is a key part of the homebuying process (see visual below):

Of respondents agree "It would be Of respondents believe
to navigate the "Areal estate agent or broker
home buying process without a is
real estate agent or broker.” for a homebuyer."

Source: Bright MLS




To get a better idea of just a few of the top

ways agents add value, check out this list.

1. Deliver Industry Expertise: The right agent — the professional — will coach you
through everything from start to finish. With professional training and expertise, agents
know the ins and outs of the buying process. And in today’s complex market, the way real
estate transactions are executed is constantly changing, so having expert advice on your
side is essential.

2. Provide Expert Local Knowledge: In a world that's powered by data, a great
agent can clarify what it all means, separate fact from fiction, and help you understand
how current market trends apply to your unique search. From how quickly homes are
selling to the latest listings you don’t want to miss, they can explain what’s happening in
your specific local market so you can make a confident decision.

3. Explain Pricing and Market Value: Agents help you understand the latest pricing
trends in your area. What’s a home valued at in your market? What should you think
about when you’re making an offer? Is this a house that might have issues you can’t see
on the surface? No one wants to overpay, so having an expert who really gets true market
value for individual neighborhoods is priceless. An offer that’s both fair and competitive
in today’s housing market is essential, and a local expert knows how to help you hit the
mark.

4. Review Contracts and Fine Print: In a fast-moving and heavily regulated process,
agents help you make sense of the necessary disclosures and documents, so you know
what you’re signing. Having a professional that’s trained to explain the details could make
or break your transaction and is certainly something you don’t want to try to figure out on
your own.

5. Bring Negotiation Expertise: From offer to counteroffer and inspection to closing,
there are a lot of stakeholders involved in a real estate transaction. Having someone on
your side who knows you and the process makes a world of difference. An agent will
advocate for you as they work with each party. It's a big deal, and you need a partner at
every turn to land the best possible outcome.

Bottom Line

Real estate agents are specialists, educators, and negotiators. They adjust to market
changes and keep you informed. And keep in mind, every time you make a big decision in
your life, especially a financial one, you need an expert on your side. Expert advice from a
trusted professional is priceless.
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Is It Better To Buy Now or

Wait for Lower Mortgage Rates?
Here's the Tradeoff
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Goldfinch TITLE AGENCY

21 REASONS FOR TITLE INSURANCE

1.A fire destroys only the house and improvements. The ground is left. A defective title may

-~
take away not the only the house but also the land on which it stands. Title insurance o ' n C

protects you (as specified in the policy) against such loss. T"’LE AGENCY
2.A deed or mortgage in the chain of title may be a forgery.
3.A deed or a mortgage may have been signed by a person under age.
e been made by an insane person or one otherwise

i en made under a power of attorney after its termination
pde by a person other than the owner, but with the I Ic K

d born after the execution of the will. a fact that
HERE

: uestions about
= | Buyer Closing Costs Q
o Qoo | W o o d st e o Title Insurance?

o e e expences ore payable e closn The following it ilusiales the nermol range of
nsurance helps speed negoti Expenses. Costs are subject fo change due fo each circumstance, the following is o guide only.

to someone else.
15 Title insurance reimburses you for, Residential Real Estate Estimated Closing Costs Co n tact D e b ra

16.A deed or mortgage may be voidal
bankruptcy. Deposit (funds to be held in escrow account)  « Survey $500 - $750

17.Each title insurance policy we writs Home Inspection 5500 - $750 Bank Fees (can vary among lenders)

you or your heirs own the property (payable prior to closing) ) I
18. There may be a defect in the recor Appraisal S500 - $800 5

19.Claims constantly arise due to mar Legal Fees 1000 - 52500 Application $300 - $650

protects against claims made by n Recording Fees S400 (Mortgage & Deed)
20.Many ngy?rs. in giving an opinion Courier Fees S50

procuring title insurance. Credit Report 350

e last 24 years, claims have Wire Fees $25

Commitment $350

Discount Points One Point is one
Title Fees™ Title policies are based on percent of the Lloan amount.

i purchase price.
to rightful owners
enges that arise fr Real Estate Taxes These are based on the Township's assessed taxfs The bank may

st ownerships. Ez require an escrow of 2-3 months of taxes depending on when you close.

'S Always recommended and usually required by the lender.

th rty.
© property. Mortgage Interest You will be required to pay the interest on your loan from the date of
closing through the end of the month. For example. if you close on September 23, you

will pay the mortgage interest from September 23 through September 30.

*iTifle fees are comprised of tifle search fees, preliminary fees, and other fees such as - - - -
setflement, recording fees, etc. The tile search fees usually run $300-3600 [quotes are
uvu'\|a|)|e}, The fitle insurance premium is bosed on the actual purchase price ond is regulated by

the New Jersey Department of Banking and Insurance.

You will be required to wire funds or bring a certified check or bank check to closing to

R S title insurance.

/ Debra Malanga, Goldfinch Title

dmalanga@goldfinchtitle com
C: 9732020398
1340A Campus Parkway, Wall, NJ
0: 732-846:0600

Debra Malanga
Account Representative A
Mobile: 973.202.0398 T
Office: 732.846.0600 THTLE AGENCY
dmalanga@goldfinchtitle.com E 29

Monmouth Shore Corporate Park,
1230A Campus Pkwy, Wall NJ 07719
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Legal Q&As with The Lehman Law Firm, rc
The Lehman Law Firm, P.C. =

Experience Is Not Expensive, It's Priceless!

Real Estate

(Residential and Commercial Transactions)
Free consultation 24/7

: SN L For 35 years, Jeffrey Lehman has
s @ 02 put his decades of expertise to
' work for his clients’ diverse real
estate needs throughout New

Jersey, specifically Monmouth,
Middlesex, Ocean, Union, Hudson
and Bergen Counties.

SCHEDULE A CONSULTATION

Attorney Jeffrey Lehman is experience personified, well into his third
decade as a practicing attorney representing individuals, families
and business professionals in New Jersey and New York.

Jeffrey M. Lehman, Esq.
The Lehman Law Firm, P.C.
Attorney

Phone: (732) 634-6744
Fax: (732) 634-2844

Email: lehman@thelehmanlawfirm.com

Web: TheLehmanLawFirm.com

The Lehman Law Firm, rc
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I’m sure you have questions
and thoughts about the
real estate process.

I'd love to talk with you about
what you've read here and

help you on the path to buying
your new home. CLICK, or see
my contact information is below,
and | look forward to working
with you.

kw WEST MONMOUTH

KELLERWILLIAMS. REALTY

PEGGY RITCHIE

REALTOR®

Keller Williams Realty West Monmouth
Cell: 732.397.2403

(QFfinn- 732.536.9010

Eivcn. PBrough@Kw.com
VWVVVv: PeggyRitchieRealtor.com
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